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By Mike Latona
Staff writer

IRONDEQUOIT — Colorful posters
cover the walls at Bishop Kearney
High School, 125 Kings Highway S.

The signs are not the result of any class

project, not do they make any refer-
ence to the Catholic high school.

Yet they will remain in clear view —
and continue to grow in numbers —
over the next few months.

College recruitment is in full swing
at Catholic high schools in the Roches-
ter diocese. Recruiters can frequently
be seen stationed in hallways and
cafeterias at this time of year, leaving
behind posters, brochures and infor-
mation-request forms for students to
peruse.

In addition, “college nights” are
held in settings around town,
during which several high schools and
colleges participate.

Sister Bernice Staub, SSND, who
serves as Kearney’s director of gui-
dance, noted that approximately 130
college representatives attended a col-
lege night she coordinated on Oct. 4 at
Irondequoit Mall. Students from Kear-
ney, Our Lady of , Irondequoit,
Bastridge and Wel:»rvis‘;ltecry high sec‘lltuools
participated. ,

“There were even banks there to
give financial-aid information,” Sister
Staub noted.

The guidance director estimated that
150 colleges will make recruitment
visits to Kearney during the 1993-94
school year. Institutions outside of Ro-
chester tend to make only one visit,
whereas local colle may make
several, she added.

“This will go right through the win-
ter. They’re not only here for the sen-
iors, but also for the juniors and soph-
omores,” Sister Staub said.

The flood of information — com-
bined with a student’s inexperience at
“shopping” for colleges — can signifi-
cantly disrupt the decision-making
process, remarked Lori Del Toro.

“Financial aid, ‘grants, scholarship -

information, how to apply, when to
apply, if you'd qualify — it's really
confusing,” the 17-year-old BK senior
commented.
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Bishop Kearney junior Theresa Ladrigan filis out a card requesting information from the Un

university representative visited Kearney Oct. 6.

However, Del Toro added that
proper preparation can help avoid po-
tential headaches.

“] didn’t want to get to my senior
year and have no clue as to what I
want to be,” remarked Del Toro, who

has been looking into colleges since
_her sophomore year. Although she

plans to major in business administra-
tion, Del Toro has not yet made a final
college choice.

“Some of my friends are being really
lax about it,” she added. “They think
that somebody's going to do it for
them, or by some miracle they’re going
to end up in the school they want to be
in, they’ll get the classes they want and
it’s all going to be paid for."” -

The issue of finances has become
more prevalent since Sister Staub be-

" gan working in the Kearney guidance

office nearly 20 years ago. She noted
that institutes with comparatively low

tuition, such as state colleges and uni-
versities, have risen in popularity.

Yet she pointed out that today’s
economy doesn’t necessarily have to
deter a student from a college of
his/her choice.

“Planning is very important,” said
Sister Staub, who cited establishment
of a family “college fund” and apply-
ing for various financial-aid and schol-
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When all the complications of re-
cruiting and filling out applications
have come and gone, Sister Staub ac-
knowledged that certain simple factors
still help formulate many high-school
seniors’ plans.

“Kids mainly make their decision
based on where their friends went, or
where their family went,” she said.

money go farther.

rate may be withdrawn at any time.

Before you start bargaining on your next car, visit
First National. We've driven our autoloan rates to
new lows. And we're ready to help you make your

# Choose a 36-month loan at 7.5% A.P.R. ora
48-month loan at 7.75% A.PR

# Low down payment.t

® Pre-approvals available for shopping flexibility.

* Special rates require opening or maintaining a checking account with First National Bank of
Rochester. Loan subject to approved application and credit. Minimum loan $2,000. This special

t A 10% down payment is required for a used vehicle, subject to the N. A. D. A. average loan value,
and a 20% down payment for a new vehide. -

FirSt Naﬁonal Bank Member FDIC

O

You. First:




