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All bunks:_ure NOT alike.

As far as we know, only one bank
in the whole United States sent one of
its officers to Washington, D. C., in 1967,
to testify before the Senate Banking
Committee in favor of the ‘‘Truth-In-
Llending” law, although many were ask-.
ed.todo so.

That
National.

bank was Corning/First

)

[ As far as we know, only one bank

" in the country voluntarily has published
the true annual interest rate of its auto-

mobile loans.

Corning/ First National has done it

(1) One works for profits.

~ (2) The other works for people

{At Comning/First National

— "The other kind of bank™ — borrpwing

rates are ,people-orienigd, even in today's record-high money market.
The *‘prirme rate” here is 7% .. . not 8/2%.) Read how this basic differ- . :

ence- can save you money, and assure you a solid banking connection

whenever you need it:

—TFirst-National'stoanrate-for new-carsand- - -

If you are the head of the family,
you “shop around’' for a new car. Your
efforts may help find a "deal’’ that will
save you about $100 to $150. Nice
going!

But do you “‘shop around” for a
car loan? A-personal loan? A mortgage
loan?

The difference between Corning/

the rates charged by other banks—either-
directly or through dealers — may save
you as much as $200, $300, $400.or
more when you buy acar.

———The-difference-between—Corning/— -

“‘prime rate™

(It is interesting to note that — in
the past — most money-center banks
blamed *‘prime rate’ increases on raises
in fhe Federal Reserve Bank ‘‘discobnt
rate.”’ Currently, however, the *'discount
rate”’ is 2% percentage points below the
. No bank, as far as we
know, is bothering to explain the vast
rate differential, . .)

In fact, within the rather wide-fimits—.
established by the federal government

“and by those sfates.which have a usury

law, every bank sets its own lending
rates for the various types_of loars.

So the "prime rate’ may notinterest
you. at all, unless you're responsible for
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borréwing money on behalf of Genenl
Motors, U. S. Steel or A. T. & T.

- What's important to you—and y-our
family — is how much you pay for. the
use of a bank's money: your rate, not
the "‘prime rate"’,

You pay less for money at
Corning/ First National.

All rates quoted below for Comirmg/

First National are on an Annual Percent-

age Rate basis, with interest compusted -

on the declining balance. Every sincere
effort has been made to quote the com-
parable rates for other lenders.
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offen. And long before that *‘Truth-In- i
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J - bending” bill was enacted: B the -rates &f other lending institutions - OF-LOAN- Natiosl Bate Ofher- Banks CreditUnlons
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T "““ﬂ‘h'r émb‘n“e“y‘gume" isno fun here first = not-copied from seme other In every kind of money market — ample, nor have we stopped making i
; if I | h institution. not just the * ‘tight” ones —a hometown * Student Loans — for customers.
x ,y_OIHI ways lose. bank must Tirst accommodate its own o N
. We want you tobe the winner when 4 Riaht now. we are making all Our customers can bank on us in
We think you are entitled to know you borrow, too. Yes, we want to make cus omer?. '9 ? ' elF’" N 9 | all kinds of financial weather. That's the
all the facts. We think that-only when a profit; we already admlh‘ed that. But types of loans to Corning/First Nationa kind of bank we are:”
yov ‘have the facts can you make the we work hard to keep our operation customers. We have not stopped taking ' '
- right decision about the kind of bank efficient, economical — so that our rates ~ home mortgage appltca'nons, for ex- We hope we're your kind of b anic.
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