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(1) One IWorks for profits.

(2) The other works for people . !
— — , : e e e
—— - {At Corning/First National — *‘The other kind of bank™ — borrowing : L - N _rr i
) ’ rajes are people-oriented, even in today's record-high money market. N ! N r ; |
g e . o - - . N . - = B =
T The "prime rate" here is 7% . « . not 8/2%.) Read how this basic differ- = -’m
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N efice can save you money, and assure you a solid banking connection \Ww
!_ » whenever you need it: ) - 3
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A" bunfs are NOT aike. - ° : If you "aré the head of the family, (It is interesting to note,that —in borrowing money on behalf of General -
%™ As Far as we know. onlv one bank you *'shop around'® for a new car. Your the past — most money-center banks Motors, U. S. Steel or A. T. & T. -
“whole United Sta't S sy A c - efforts may help find a “deal’ that will blamed ‘‘prime rate’ increases on raises
S - Q?*MWQ“M~---~~w9—~ >ent.one OF . ... save -you about-$100 -to-$50: ~Nice- -~~<in«-1he"~Feder&-l---Reserve-'-Bank“-"'-discounf'g Wha'r’s important to you=-and your """ © 7T o
going! ) rate.” Currently, however, the ‘‘discount o famlly — is how much you pay for the '
A — rate” is 2V2 percentage points below the . " use of a bank's money: your rate, not - B
But do you ‘“'shop around" for a--—=-~ - Pfime rate’. No bank, as far. as we the “'prime rate”. :
] car loan? A personal loan? A mortgage know, is bothering to explain the vast -
| loan? ratedifferential .. . You pay less for money at
f b - - . t B . I3 . :
Naﬁ o:g?‘ ik was  Corning]/Firs The diff betw Cornina/ In fact, within the rather wide limits cor nmg/ First thonul' -
First Na:lonal :rlence fe ; een Lorning d established by the federal government All rates quoted below for Corning/
- r—as—we—knew~ only-one-bank - — h ;atl;\ raT; ornew cars :: ___and by those states-which have a usury First National are on an Annual Percent-
§ | I blished argecd by © ther law, every bank sets its own lending age Rate basis, with interest computed
g i" thie country voluntarily has publishe directly or through dealers — may save . ‘
fhe frue. annual inferest rate of its auto- : Y rates for the various types of loarns. on the declining balance, Every. sincere
i you as much as $200, $300, $400 or he."ori " . e
j iébile, loans. I ore when b So the."prime rate’ may not interest effort has been made to quote the com-
3 e - ore when you Bbuy a car. you at all, unless you're responsible for parable rates for other lenders.
TG - ming/First National has done it . -
: gﬂencggc? glong_bgf,ore T?\at a'fT?utaelr:- The difference between Corning/
I.en d; " bill wasenacted, First National's personal lean rates and TYPE OF ' Corning/First e
9 . the rateg, of other lending institutions oA N.uoull Rate Other Banks Credit Unlons
| . . ot el - . ~ S ———————————— S— —— - e— —— e < e
At s we “know, very few may save you-even-more money! — aal e _ : -
- banks in the country have passed up the - (Depending on size 7.00% | Individuals 7.50% (Not offered)
' m.portumf?&mzypn\mthk sneof the, ., . Because, .Corng Natlonal has Thame & n""""“?““ ety o v | Coporations 800% to 1100% | . - Not-ofteredy -+ b fuid P
: e and the' ‘WWW"E? r‘“’% ees'’” Or ' ofher - o | — hy
y ~charges on home mortgage loans, you. Savings Passhok Loams 6.009%, 7.00% 849 1o 9.00% -
- may save hundreds and- hundréds of | e— - . el - = e .
, n - dollars more, by borrowing here when O | (For individuals, - 7.00% 8.00% to 11.00% { - (Not offeréd) E
L another 5% nght off the top by dis- you buy a home. Commercial Lons mﬂmwm - ;ﬁ? ) *
counting that much before paying the bookonipmrst Mt %
merchant for his sales. — —
7z . 5 B I (NO “points,” NO 1% _
A We passed #tup. And we're glad. What about “the prime rate ? Mortgags Loa fees, NO other charges) 7.50% “’wsmg“}“eg) N‘;"Q\
“Don't all banks charge at least
f ‘ nk . . Instillment Lous® Under §1,000 10.90% Y
n th:sc::::\:r; \::sk;?:' f;nlre:enr:l:a to 8'2% on all loans these days? That's the : Over $1,000 9.10% 1.58% 10.80% to 12.00%
r [ . . 9y 9" v .
publish its frue annual rates of interest prime rate, isn't it2" That's the question Automoblie Loais (New Cars*) 82107 11.58
l a great many people ask us these days. % 1.58% 9.00%
_ _onall types of loans. . : Through Dealers (New Cars) {No loans through dealérs) 13.61% (Not. offered) |
106 i T That's Us. a0 Yes, that's ‘‘the prime rate,” all Through Dealers - (Used Cars) (No loans through dealers) 145% to 21.45% (Not offered) o
. el right; .in some cases. But what does it
Why you showld care cbout mean foyou? — — | il
. "o " is the mini (Corning_Area 45% : :
1 . mterest rafes. 7 The prime rate” is the minimum Mamicipal Netes o “ Hbles) 5.75% to 6.2% (Not offered)
— N § rafe charged by the large, money-center " - R
=y : - Hyou are a homemaker, you shop - banks on short-term commerciaﬁ!{le:a%s Church Loans 6.00%, 7.00% to 7.50% (Not Offered) i
°p , ' around” every week for the best buys ‘to their major corporate borfowers Bank Credit Cuds 1% Flus 5% \
i ! in groceries. This kind of diligence may Right now, 8%2% is *‘the prime rate" (Rate of interest applies (NOT OFFERED) disconuted- from-
i : result in a saving annually of perhaps charged by most metropolitan banks; :ﬁm‘:ﬂ;‘” mmfﬂt:s?l (Not Offered)
i $50 to $100, and we agree that it's there are a few which are charging 8% . ‘ - -
et [ “weorth the effort on this type of loan. *Rales are for 2 oneyear loan. A -
s - "'hé:m‘o‘ney_gmmefjs_ng fun o - ‘here first —not-copied from some other “In every kind of money market — _ ample, nor have we_stopped making N T
N B S f ol l institution. not just the "tight” ones — a hometown Student Loans — for customers.
' YOII ways lose. S . bank must first accommodate its own L .
We want you to be the winner when domers. Right now. we are making all Our customers can bank on us in
: We think yrou are entitled o know . you borrow, too. Yes, we want to make cu - Mg . C .g a - all kinds of financial weather. That's the
—= - all the facts, We think that only when a profit; we already admitted that. But types of loans to Corning/First Na'no'nal kind of bank we are.
- you have the facts can you make the we work Hard*to keep our operation customers. We have not s?oppgd taking ‘
B ‘right decision about the k'“d of bank efficient, economical — so that our rates home morigage applications, for ex- > We hope we're your kind of bank.
_you wantto d° bousiness with. can be fair. And we do so with the sure ' .
] 3 W w -
) | . _knowledge _that — because you are ' ) . L, : L
.  We wanfyéu fobe the winner-We- . . . ' . ‘L : : : - i} u
baiaro srgunenwhhtheprofitgstam.  Prnte T ROl P o D .
5 We make a profit, and always have. We ch;si to" bu Ygu}gd,_ or remodel :,:ouru - o |
i use it to reward] our savings depositors : » 10 BUY, X P
- 1 for their thrift — and for lefting us use home, fg paz:d local busmesses;’ or serv- | /
—=" 1 - ices and products — your borrowing
‘ ;h::(j savu:{g:gi‘;ﬁa:h\:\: UI ¢ ;:vt:y’:? , and our lending are both helping to g ‘
—3 peo ! suild a better communiity. ,
» and o keep our banking quarters mod- build a better o fty 3 : ) :
§  ern"and convensient for you. WG; zse I:t | | “ | ;
@ || 7o bring you an extra measure of bank- s - | |
W b ingservice wheriever possible, and even We want your busmess. . | '
. -to-reward our sharehelders with_divi- L C—— 4 p "
dends for investing in 1h|s home town | L If YO‘L.J hav?‘ flgured out that this is )
bank, , a frank **pitch™ for .your patrohage,
good We've fl uréd out<— a long time , | L
e wanf you o B‘ the winner- " ago -’--*that 1\1e best way for this bank | . q\\ - ‘
,,,,, o mul MIMPMIMNMIM‘ - )
mes to bankm “sefvice; so we "to grow, is not-a longer * markup but \ S\ mw o v pre gl | . 1
ice'the law . \fhe chance to serve more pé%plg. We : s ! e e B \ 4 v
: g’ﬁ,gm.ces—are‘—mfrwuceds—wuﬁ—-ﬁouk# hke*a ctnaﬁae tcrserve you: __\Y__\ T ) ; “‘\“ e e R e S e
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